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Chapter 5 Conclusion of business




SIQU-QR-JW-052 (A0)

FAR A FHIEVT ST SR H A A, BEAR T IT 55 & SRR IE MRS, e RAT
BRI EZEANE

FoFE N MUTBRERE AGRNE AR DL SRR S T

FUEHE T YR SLPRTE R RIS T BER.

Chapter 6 Terms of payment

AR R JE FE B 52 2 o H R A 37 8% RS A AR O B A Sl T ik B AN )
HA T 3, PR R D A3k 05 sCRME B S AR B RIS AR T, Rl ok T8 FIIE
RROT AR N

P T PR O S B R E SR AR DA R S AR IR S AR R .

FUEHME T RS SEBRTE 5 BIBES Ui A 307 5 B

Chapter 7 Packing

FAR A NIE R REAEE Y B B rh S, PR R LR ) VA AN R MR BB A
%, BEZM IS R B B R UL Y A 15 R ) R B N B S AR T

P E N PR S R E SR AR AR SR IR S AR R

FUFHE R RIS SERRIE R RIS % T e 07 U i 15 R

Chapter 8 Shipment

FR R RNE LS T A BT R R A L 1 BR 5 i B, R S SR X s T e
AN FESR, BRI A R ia i B 2 A AN B AR T 1

PP E e RIS AR R E B R E RGRE . ) BBL R SRR R S AT
FUAME R MRS SERRIE S SO S RISl R RS 4R R IS B

Chapter 9 Insurance

FIAR e REORRS AEE HY 11 57 5 vy (R B Bk, AR A M ORI AR (L BEAN SR RIRVE, e
IS AR BS EESR U B S B B R E A B M S AR T %

PP E e OREGERAE IS B 1 3 SR AR DL R SR PR S AR R .

FUAME R ARYESERRE R SO S OHORE E R U5 &R .

Chapter 10 Complaint and claim
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